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\QJ \b MaTiEC oTnV EAANVIKA KOIVWVIK

O 60ﬁ HE... O kbaopoc sival ENAZ!
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O1 lNnyec povu
ORcusomau:  YouGovProfiles

FocusBarni

= Amnd 10 1995 = Juvexne MaveAadIKN
MOPAKOAOUBET TNV ‘Epeuva online
ox€on Twv EMNvwv ue MAeIGO0 EPWTACEWV

TNV TEXVOAOYI KOIVAG YVWuNC,
AYOPOOTIKWV ouvnBeIiwy,

[MoooTikA MNMaveAadIkA Epeuva
[TAnBuopog : EviAikee 18-64
Agiyua : 604 GToua

AleEaywyn : 2-6 MapTtiou 2024

AOUNUEVO EPWTNUATOAOYIO
YouGov Online Panel (40.000+)
AIEEGyETOI OUO POPEC TO XPOVO

H Focus Bari €ivai o Affiliate
Partner Tn¢ YouGov oTnv EAA&OO

TNAEPWVIKEC OTglxaiwv vhoponiaq’,
ouvevTelEeic CATI oTOOEWV & Qeofewv TTAVW
0€ KOIVWVIK& BEUTTA,
€kBeon otax MME...

= ETRo1o dciypa 20.000
= ETAoI10 Ociyua 8.500+

20 [MaveANVIEC EPEUVEC TO XPOVO  BAae]AleailNa
OIKNC NOC TTPWTOPOUAIGC ‘Epeuva . ()FocusBari




«MariEc» ornv

EAANVIKN

Kolvwvia

SFocusBari

wlipuno & Gumvewon « SnEeoupyic



Méoa ota TeAeuTaia 30 xpovia, aAA&Iel TO OTOSIO
onuiou pyiaq OIKOVéVSI(XQ a % MAVTPEUEVWV YUVAIKWY V& NAIKIX
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Méoa oTta TeAeutaia 30 xpovia, aAA&{el To oTGSI10
onuiou pVi(XQ OIKOYéVEIaQ = % YUVOIKWV UE MAIOIX av& nAIKio
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H koivwvia onuepa BAAAETAI a1md MANOWPX OEPATWV
lMpoBAnuaTa mou emnpe&louv KKOopIoTIK& TN Zwnh & TNV Eunuepic Twv EAAQVWV

P 20%
P 20%
P 20%
B 16%
B 15%
B 14%

MeTavaaoTeuon Kol Mpoopuyiko

O1kovouIKA AVOOPAAEIx

Avepyio/ VEol AdIGPOPIX VI TO CUAOYIKO KOAO

Biot / EYKANUOTIKOTATX AVTIOVOPWTTIOTIKEG CUUTIEPIPOPES

EAAeIN TTpooBaone oTh mepidoAyn Aduvapia dioxeipiong daveiopol

T T pmm— KoIvVIKOG XITOKAEIONOC OuGOwV

MGAEO! Kol KTTOOTAOEEONOINON EioBoAn ota mpoowmmK& dEDOUEV

13%
L

KaraoTpo@ég kai KAILamiki ANMayi Tpoxaio aTuXApOT

YITEPKATAVOAWTIONOC Kokl TTEPIBXANOV

EAEIYEIG OTIC KOIVWVIKES UTTNPETIEG
MNapoaoikovopic / dixpOop&

MNapapaTiKOTNTK / AVOUix

EkueT&Meuon ko Amavopwm

FocusBari



01 KOTavaAWTEC oTNV EAAGIO KO TAXYKOOHIWC SNAGVOUV
ONUAVTIKA HEIWON TNC AYOPUXOTIKAC TOUC SUvaunc Aoyw
TOU peyaAou/ auEavouevou mAnOwpIicHoU

E
.

% i ¢
28

m'Exel yeiwbei Adoyw Tou MANBwPIouoU ‘Exer peivel To 1010 m'Exel auénBei

30

*Méoog Opog 18 xwpwv oTnv Eupwrn, Auepikn, Méon AvaToAn, Aoia g FOCUSBaI’I



01 evvia oToucC SEKa’EAANVEC SNAGMVOUV XVIOUXOI YIX
TIC EMNTWOEIC TOU MANOWPIGHOU OTO GXUEGO PHEAAOV

Ep. «[T600 avnOUXEITE yIX TOV QVTIKTUITO TOU UWnAOU MANBwPICUOU OTIC OXTTAVEG OXC TOUC EMOMEVOUC 12 UNVEG»

T— *

Avtpeg

Muvaikeg

18-24
25-34
35-44
45-54

55+

ATTIKA

OeaoaAovikn

= Avnoux® O0Tte avnouxw/ = Agv avnouxw Noimiii ENM\GOa
TTOAU/ G PKETH o0TE AdIPOPW TOAU/KaBOAOU



'’ auto Touc emopevouc 12 pfRvec o1’ EAAnveC oKomeEUOUY VX
SIOTNPROOUV EVX GPIXTO TIPOUTTOAOYIOHO KXI VX XVO{NTACGOUV
TMPOCYPOPEC YIX VX EE0IKOVOUROOUV XPNUATX OTIC XYOPEC

B E Ep. «[To1o a6 1o MOUPOKATW (v 10XUE) EIVAT TIOAVO V& KAVETE YIO VO EEOIKOVOUROETE XPAUKTO OTIC OYOPEG OOC

TOUG EMOUEVOUG 12 unveg;»

No ayop&ow mePIooOTEPX TTPOTOVTX

No ouykpivw TIUEG €iTe online giTe oTx
KOTAXOTHMOTO 53
EKTITOOEWV/TX TIPOIOVTX VX €IV 0€ EKMTWON
No ayop&ow o€ OIKOVOUIKG/ pONVOTEPO KATEOTNUO _ 51
Na xpnoipomolfow eKMTWTIKOUG 41
KwdI1KoUg/KOUTIOVIX
No XpnoIJomoIRoW MO CUXV& KEPTEG _ 38
/TipoypauuaTx empBp&Beuang
Na oyop&ow K&TI XUNASTEPNC TTOIOTNTAC _ 32
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DEpvovTaC TX KPITAPIX EMAOYNC/XYOPAC V& OXETI{OVTOI PE
OTI EXEI VX KAVEI PE TIPEC, «<YKPEHI{OVTOC» TNV MCTOTNTX

Ep. «AmT0 11010 KATAOTNUO AYOPA&LETE OUVNBWC TIC NAEKTPIKEC OXG OUCKEUEG,»

= Mnaivw o€ site o0ykpiong TIH®V = AniO pey&Aeg aAuoideq
A pIKPO KATAOTNMO YEITOVIXG m Agv X oTOOEPO KATAOTNHO

»—'FocusBari



#1. Key Learning

v

v

H xolvovia & Ta
SnuoypaPIKa xAAGIouv

Ta Oguara eival CAUEPX
MOAAL...

Me Tnv akpipeia va
BPIOKETI OTO EMKEVIPO

Kol va emnpealel SpaxoTiK&
TIC TIPOTEPXIOTNTEC, TIC
OYOPEC KOl TNV MOTOTNTX GE
retailers / brands

SFocusBari

dviipwno « dumvevon & SnEoupyic



Nap&AAnAa, 4 YEVIEC CUVUTTAPXOUV CAUEPX OTNV
KOIVWVIX KXI OTO EPYNCIXKO TEPIBAAAOV

Millennials Boomers
18-26 27-42 58-76
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e
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AvaopaAeix yiax TO HEAAOV KOl WUXIKN UYEIX/NPpEPia eival
onpepa o1 300 peyalec mpokAnoeic {(wAC yix Touc EAAnvec!

«[oieg eival ol KUPIEG TTPOKANCEIC TTOU AVTILETWTI(ETE 0TN {WN 00C oNuePa; KaTaT&ETE ue oelp& mpotepaidTnTag” To NO.1 :

Millennials m Boomers

%

Bl Avaopdhera via o pgMov IlIWuxiki uyeio/npepioc Il Bapid ka@npepivoTnTa [ Yyeio/ duoiki kardotaon Ml Ixgoesi | FocusBari



H npoowmkKi
EMKOIVWVIX Eival
HOKPGV O
TPOTIHWHEVOC
TPOTOC, WOTOCO

GAAEG HOPPEQ
gival emionc
«TOPOUCEC KaI

ONHOPIAEIC ...

“Mwc mMPOTINAC VX EMIKOIVWVEIC LIE
TOUC GAAouC; Karara&te ue oeipa
nporepaiornTac” To No. 1:

= AuTompoo@Wnweg = MEow pnvuudTwy = TnAepwvika/Zoom

Inueiwon: To Zoom mepIAapBaver povo 1%

ME&ow KOIVWVIKWV JIKTUWV

%

= Mg email



--HE XXPAKTNPIOTIKEC SIXPOPEC HETAED TWV YEVEWV
OTOV KUPIO TPOITO TTOU TTPOTIHOUV VX EMIKOIVWVOUV

“NMw¢ MPOTIUGC VX EMIKOIVWVEIC LUE TOUC GAAOUC; KaTaTaETE ue ocip& mpotepaiotnTac” To No. 1:

g %
N = &"\

Il Autoripoo®wnwg MIMéow pnvupGTwy Il TnAEPwVIKE/Zoom ME&ow KOIVWVIK@V SIKTOwV Il Me email

FocusBari

Inueiwon: To Zoom mepIAapBaver povo 1%



01 4 yevIEC SIAPEPOUV OUCIXOTIKX OE 0&IEC, VOOTPOTI,
KOI TPOTO TOU avTINETWII{oUV YEVIK& TNV {wN TOUuC

MakpompOBeoun MPOOTITIKA, UTTOUOVI

AocPAAEIK 2TOOEPOTNT
Resilience
»-'FocusBari

Work-life
balance

ATpounTol

ANOYN



Mi QVTITIPOCWTIEUTIKN EKPPAON KAOE YEVIAC:

W «[Ip€mel va MPOoAGBw KAl VX TX KATXPEPW!»
"
|

“O K6ouocg éxel cAAa el TeAeiwg!”

FocusBari



#2. Key Learning

v To Xaopo HeTa&D yeEVIQV
CNUEPA PHEYOAUTEPO OTTO
MOTE, VIOTI XPOPL...

v OnmIKA, MPoogyyion, a&iec
(WAC, SUCXEPXIVOVTUC...

v' TV EMKOIVWVIX KOl TNV
CUVEPYOOIX HETAED TOUC

v'  KAe181 n evouvaiodnon
oo oAouc & mpoc oAouc!

willpwnio & umvewan & Snoupyio



O Koopoc¢ gival
ENAZ!

pFoqgsgauri

dviipwno « dumvevon & SnEoupyic



®
‘OAoi o1’ENAnveg givai mAéov online! ‘AR
SAuEpa:

HAiKieg 13-54, AoTika 50+ HAikieq 13-70, MoveMadIk& (-25 xAU.) HAiKieg 13-74, Move MadIK&
3.604.000 6.585.000 8.202.000
os 96

90 92 89

ot 7.928.000 J
‘EMnveg online g !!
1
12
(o] o 0 © N~ o0 (o)} o - N o

J/FocusBari



AKOUX KOl 01 WPIPEC NAIKIEC, HE OEXUATIKN
avod0 HECAK OTX TEAEUTXIX TTEVTE Xpovia!

O- %
9/» $ A2019 ®=A2020 ®WA2021 =A2022 WA2023
Y ¥
R\ 1A
@° é/‘f
‘ 97 100 11 100 1 100 0t o7 Lo -
88 | =
79
55 |
Z0voho 13-17 18-24 25-34 35-44 45-54 55-64 65-74
A2023
v +10% : - +1% +2% +6% | +21% +55%

A2019
{_FocusBari



‘Evac mAEov KaOigpwpévoc Tpomoc (wWAC...

Online
shopping
(77%)

«H TexvoAoyia uou E-mail

(78%)@'

Social
s, B9%)

v

BeATiwvel Tn {wn »

57%

..‘.

Aval{ATnon
EmKoivwvia TAnpo- E-bankin p «M’ éva shopping
0 = 0 - _ -
% (74%) ‘Izgg'oz’)" (69%) app Wwvidw omé To
KivnTo pou»

) MouOIKm <
AHUOOIO aKoUvE L . T(XIVISQ, i
[ /
(52%) KOTERGLOUV] [BAEMOUV / KOSSBGZ‘OUV]
e ‘ (44%) “ 1 4%

T MOVES

o FocusBari
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ia TTOU €Xouv TpoYi

-

Social Med

m B2023

m B2022

%YL

%S't7.

%LEY

'FocusBari

Peopke o FEpitalion e Crasivity

%6 v
%6VC

(ex Twitter)

& @ @

9

+26%

d
TikTok

® o




M-

Online AYOPEC (reAeuTaiol 6 pnveg) | KaTtnyopieg

ZUvolo Avtpeg Muvaikeg
Polxa L [41r0%
NamosToro 387%
HAeKTpOVIKG €0 L [362%]]
KaMuvrike 402%]]
HAexTPIKG: 0N | 256%]
Zevodoxeioy dlaovy
BI Ao | 252%]
Brrayives/oupmnp@iaTa
TnAemikoIvvies
EioimApia SicokEdaONG
EioimApia mhoiwv/TpEvwv/AewPopeiwv
Aésoouip
Supermarket e_shoppers: 77’0%
PAPHAKEUTIKG 2 )
AgpOoTIOPIKG EI0ITAPIN Meoo mogo
Emmho.sE0mIopog omiTio 1,002.2 € e-shoppers: 76,4% [ [18.2%]
Mepiexdpevo TV MéGO "006
Nouxvidio 1.020.5 € e-shoppers: 77,6%
AGOAIOTIKG TTPOIOVT II ’ ’ Moo moco
Oepareieg OHOPPIGS - 5,2% 12,4%
Webinars 984'7 e
Mouoiky [V
Yyeio/Oepareieg - 5,1% . 4,0% - 6,3%
YuvOpOuEQ . 3,7% - 4,8% l 2,7%

FocusBari

PO o FEpiralion o Crasivity



‘EVX EUTIOPI0 CAPWC «TTOAUKAVOAIKO»

Ep. «<ArTd moU ayop&leTe ouvABWC NAEKTPIKEC OUOKEUEC...»

MIKPOGUGKEUER MeyaAeg - KNIpoTiopog
7 | 7‘
“ 24
33
= ATTOKAEIOTIK& online = Kupiwcg online E€ioou
= Kupiwe offline m AfokAgI0TIKG offline

§OFocusBari



NMnyéc/KavaAia/ «xyopaoTiKO Ta&id1» mpoiovrwv DIY

Kata Tnv ayopd&” 55%
xpnoigomnoinoav Kivntod A
tablet

Kata Tnv ayop& 45%

xpnoipotmoinoav H/Y /
laptop 35

= ArTokAgIoTIKG online = Kupiwe online E€ioou = Kupiwe offline = ArtokAeloTIKG offline FocusBari



A\OYoOI TTOU TIPOTIHOUV YWVIX OE PUOIKAX KATXOTHHOTX

%

Auson napado Tou npoivros o
Guorkdi enapr e o mpoicy | A 65

AvoopaAEIx yia xuTO TTOU O TTPOAGPBW

Mpocpopée Mou UTT&PXOUV HOVO OTA PUOIKE KATXOTANOT

H di16dpaion pe Tov mwAnTh (KxOodAynan, evnUEPWan KAT.)

Avopts s gitouc/gires NN 26

Mnopeig va reTlxelg Ekmtwon (mod&pl, ayop& Xwpiq amddei§n KAm.)

d6B0og v NAEKTPOVIKA XIT&TN / KAOTIA TWV OTOIXEIWV TNG KAPTAG JOU

ApvnTIKEG euTIEIpieq amd MPONYoUpEeVES DIGDIKTUNRKES OXYOPES

KoAOTEPEG TIUEG OTK PUOIKE KATOOTAUOTO

plushGst.q J_FocusBari

eeeeeeeeeeeeeee Peope o FEpirahion e Cramivity



A\oyol TTou TTPOTIHOUV TIC online ayopEg

KoAOTEPEG TINEG KO TIPOG(POPES

E€oikovounon xpoévou

FAITOVEIG TNV JETAKIVNON TTPOG TO PUOIKO KATGOTNHO
MeyoAdTEPO YKAUO ETIAOYDV

FAITWVEIC TNV XVAUOVI - OUPES

MpoidvTa - M&pKeg Tou dev BPIOKEIG OTA PUOIKK KATRKOTANOTX
AYOpEC IO KATXOTANOTO TOU EEWTEPIKOT

Aoyol uyeiag - armoPelyeig TNV EMXPA Pe XA &TOPO

plushost..

oooooooooooooooo

55
50
49
37
34
17

62
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H 31a3paon/ena®n HE TOV TEAXTN EXEI YIVEI
MOAUCUVOETN Kol TO C-journey moAUuEmITEDO :
QQ b\ oD

° Direct mail __E &r - ?:@

Social Media
By R

Media Websnte

5

Blog Contact center Loyalty program Word-of-mouth
Awareness Consideration m Retention ‘
***aa

Publlc relations Revuews Kn owI edge base
@
Store
= X 208
//\E-mail ‘ .
Radio/TV \ Community
= /
5 x
Social ads Webshop
Online ads p EOCJUSB&G‘I”I




O1 EPTIEIPIEC TWV KATAVOAWTOV HE TOUC OPYOVIGHOUC XITOKTOUV SUvaun
HECO OO TO SNUOCI0 poipacpud Toug: 2 oToucg 3 ‘EAAnvec cuuBouAeitovral
KPITIKEC KOI XEI0A0YNOEIC TPOTOU EMAEEOUV Eva TTPOIOV 1) UTINPECIX

Ep. «[1600 ouxva OI1aBaleTe KPITIKEG KO 0iéI0OAOYNTEIC TTPOTOU AYOPGKOETE KAXTTOIO TTPOIOV N UTTNPEDIN;»

%

AVTPEG “ 37 27 9
Muvaikeq “ 28 m
ATTIKA “ 34 23 10
32 OeaoOAOViIKN “ 28 m
® [1&vT0O/0XEQ0V TTAVTX 2UOTNUOTIKG/ XPKETA OUXVE

= K&moleg popES vai/KE&moleg Oxl m ApaiG/OxI TOOO CUXVG/TIOTE Focu§Bar|



#3. Key Learning

v ‘OAol givail «Omnichannel»

v 0 Koopoc eival ENASZ,...

v OTMWC KOXI 0 KATAVOAWTAC, ...
4

Mg cuveXwC QUEOXVOPEVEC
anaiTnoeic dixdpaonc & CX

v"  ToAUTIAOKO & TTOAUETTITIESO
TO0 C-Journey

SFocusBari

Aviipunct ¢ Gurmvewan « Snpaupyic






0 Koagpoc eival Evac Kol aAAGIel PE «puluolc PwTOC”

S FocusBari
GvBpanos e funwucn o Soprupyia



27O «310 TXUTO :
ocuvexéc feedback

22 mou a&lomoieiTo!
ERo J
o
Z< 4 .
CHENT RIS Klfﬁf v Mehéreg
SOLUT'ON propsieae v KaravaAwTé
S PROFESSIONAL G

‘ '*-;Aﬁ%%%%m%@ / Zuvepy&rec
}% v Epyalouevol

FocusBari

avipuno & Gumvewon & SnEoupyia
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